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How I Work
I pride myself on creating and maintaining long-lasting relationships with my clients. My goal is to help 
my Buyers make the best Real Estate purchasing decisions. In doing this, I have to be honest and 
sometimes point out negative things the owner cannot or does not want to see. This is all done to 
achieve the goal of making a good Real Estate purchase and a wise Real Estate negotiation for them at 
this particular point in their life. 

I offer my clients the highest level of service by providing them a thorough analysis of their needs and 
wants and to make sure these goals are realistic for them. I offer personal service and I do not hand my 
clients off to anyone. Communication is the key to OUR success working together as a team and I WILL 
be there every step of the way, your way! 

Once I have made my search and completed my analysis I will explain the options and choices available 
to my clients in detail and will answer any questions or concerns they may have. I never rush my clients 
- this process may be either longer or shorter than expected but regardless, I am working with them 
until they find the ideal situation and are comfortable with moving forward. 

Once they have purchased their house and the transaction closes, this is when my level of service 
shines through! I do not forget my clients after closing and I will stay in touch with them for years to 
come.Dedication and follow-through allow me to deliver the most comprehensive service and the most 
positive Real Estate experience for each of my clients. My service promise to you is to always treat you 
as if you were my ONLY client.

Why do I do what I do? I am passionate about people, customer service and real estate. 
 
Best regards, 
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** Please have this information ready prior to our meeting**

This information will help me in marketing your home and answering the questions other agents or 
potential buyers could have.

Required Items:

	□ Copy of most recent tax bill - Call 311 if you cannot locate and they will email you a copy
	□ Location certificate (please confirm if one is not available)
	□ 24 months of power usage - call NS Power at 1-800-428-6230 or 902-428-6230. 

Ask for the 24-month Excel Spreadsheet to be emailed to you
	□ 24 months of heating costs (oil, propane, natural gas, wood)
	□ List of upgrades/repairs along with year the work was completed
	□ Front door key and garage/shed key if applicable

If Applicable:

	□ Copy of any leased equipment’s rental agreement (please confirm if there are none)
	□ Copy of any applicable permits (pool, deck, garage)
	□ Alarm code
	□ Copy of any applicable warranties (roof, windows, home, etc.)
	□ Any Summer photos of yard and garden (no people in photos please)
	□ Copy of Power of Attorney (POA) 

Well and Septic (if applicable):

	□ Well certificate
	□ Septic installation certificate
	□ Any receipts or repairs or upgrades done to 

well & septic
	□ Most recent water test results
	□ Receipt from most recent septic pumping
	□ Shared well agreement (if applicable)

Listing Preparation

Condos (if applicable):

	□ By-laws
	□ Declaration
	□ Financial Statement
	□ Reserve Fund Study
	□ Common Element Rules & Regulations
	□ All minutes from the last 12 months
	□ Condo fees amount and what is included in the 

condo fees
	□ Recent repairs completed in the building


